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S E RV I CE  T O  CL I E N T S



Strategic Vision and Mission: Driving Logistics
Excellence


VISION

Best Transport Solution


MISSION

Innovative Logistics


VALUES

Service Over O�ers


GOAL

Customer Delight

SRTT

Core Value Proposition

"Service over O�ers" — A dedicated focus on

exceeding customer expectations through agility

and service quality.

STRATEGIC  PRIORITIES

1. Global Recognition

Becoming the premier "Employee Transport Solution" provider.

2. Innovative Logistics

Secure, cost-e�ective solutions tailored to corporate needs.

3. Agile Adaptation

Quickly evolving to meet changing client requirements.

4. Strategic Alliances



Operational Di�erentiators: Safety, Reliability, and
Technology

Core Strategic Advantage

Continuous oversight through a state-of-

the-art 24/7 Monitoring Centre ensures

total route visibility and employee safety.

OPERATIONAL INTEGRITY

95% Driver Retention Rate ensures familiar and

reliable service.

Live Tracking integrated for real-time status and

security.

Proven Leadership in BCP and crisis management

during disruptions.

Strict Compliance managed by dedicated risk-

reporting tech.

24/7 Monitoring

Continuous Route Oversight

Operational Excellence

The SRTT Advantage

Live Tracking

Real-Time Commute Visibility

Safety First

Rigorous Tech Compliance

95% Retention

Experienced Driver Workforce

BCP Leadership

Resilience in Crisis



Comprehensive Service Portfolio: Versatility and
Compliance

F L E E T  &  S E RV I C E  D I S T R I B U T I O N

Source: SRTT Operational Data 2023-24

Safety & Transparency

Every service element is designed with a focus on

the safety of the employee commute and total

operational transparency.

Diverse
Fleet Selection

100%
Regulatory Compliance

BCP
Leadership & Resilience

Live
Tracking Integration

SERVICE PILLARS:

 Tempo Travellers

 Premium Sedans

 Fuel Backups

 Risk Reporting



Market Performance 2023-24: Strategic Growth and
Account Leadership

Revenue Distribution by Key Client (in Crores)

Source: SRTT Internal Financial Records FY 2023-24

Financial Overview

Achieved a total business volume of 12

Crores through strategic corporate

accounts and operational scalability.

60% Market Share

Accenture remains the primary strategic partner (8

Crores).

10% Diversi�cation

Strong presence across IndiQube, Thermo Fisher, and

Startek.

Blue-Chip Stability

Consistent performance across global industry leaders.



Strategic Partnerships and Contact
"Your Trusted Partner in Corporate Mobility Solutions"

OUR VALUABLE CLIENTS

Accenture Aon

IndiQube Thermo Fisher

Startek First Advantage

Providing specialized transportation solutions for technology, �nance,

and managed workspace providers globally.

GET IN TOUCH


EMAIL OPERATIONS

operations@sriramakrishnatravels.in


PHONE SUPPORT

+91 9742066668 / 9740032668


HEADQUARTERS

Sri Ramakrishna Tours & Travels

SRTT: Service to Clients Established 2017


